
Where forest owners meet 
timber buyers
With timber prices generally high
at the moment, now is a good
time to focus on your forest’s
potential. Teagasc's Forestry
Development Department will run
two timber marketing days,
Talking Timber, where forest
owners will have the opportunity

to meet with timber buyers,
harvesting contractors and
foresters. This year's events will
take place on:
� Tuesday June 19, at Brandon

House Hotel, New Ross, 
Co. Wexford, Y34 KR62; and,

� Thursday June 21, at
Mountbellew Agricultural College,
Co. Galway, H53 WE00.
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Find new places to sell timber at the Talking Timber events.Find new places to sell timber at the Talking Timber events.

Understand how to realise the potential of your forest. 
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Talking Timber events are organised by Teagasc
with the co-operation of the Irish timber
industry and the Department of Agriculture,
Food and the Marine (DAFM). This year the
focus is on realising the potential from your
forest.
Landowners decide to plant land with various
objectives in mind, such as receiving annual
premiums or improving overall farm efficiency
by planting less-productive land. Others have a
more general hope that someone will benefit
from the trees someday, while more are banking
on a significant payday that will form the basis
of a pension fund. 
So what can forest owners expect? At a very
basic level timber is similar to any other crop, its
potential is dependent on the quality and
quantity of the product and the price the
market is willing to pay. Equally similar to other
crops, a sufficient level of management, timing
of harvest, along with a reasonable knowledge
of the marketplace all feed into achieving the
desired end result. 
This year’s Talking Timber events will address
topics such as:

� being market ready;
� current market conditions;
� case studies of private forest sales; and,
� the latest research on thinning and

harvesting.

Each event will include an outdoor
demonstration organised by the Irish Forestry
and Forest Products Association, where
participants will have the opportunity to view
and discuss the quality of timber required by
Irish sawmills. The outdoor demonstration will
be followed by short indoor presentations from
Teagasc and speakers from the forest industry.
There will then be ample opportunities to
network with timber buyers, forestry researchers
and Government organisations related to
forestry.

This event is free but registration is required.
Avoid the queues and pre-register for Talking
Timber online at:
www.teagasc.ie/crops/forestry. Registration is
also available on the morning of each event
between 9.30am and 10.00am.

Register online
or on the day.



JUNE 2018

Have a felling licence and adequate

roading/loading areas in place well in

advance of harvest.

Notify timber buyers ahead of the

upcoming sale to allow time to inspect

the site and assess the volume, quality

and harvesting options.

Decide on a buyer before timber is

harvested, as timber is harvested and cut

to the lengths required by the specific

market. Buyers should quote a price per

cubic metre (m3) or tonne for each of

the timber categories being purchased

and according to how timber will be

bought: standing; delivered to roadside;

or, delivered to the mill.

Sellers should establish with the buyer

how logs will be removed from the site

and how this will be controlled and

measured, e.g., agreed docketing

system, access to site, and over what

time scale.

Investigate local processors to keep the

haulage cost to a minimum.

Owners should be aware of health and

safety responsibilities of all involved

during harvesting.

Ensure that the contractor/buyer

employed by you is adequately insured,

qualified, accredited and certified and in

a position to carry out works or services

on an agreed schedule.

Agree terms, dates and prices before

any work commences.

Enter into an appropriate legally

binding contract regarding all agreed

work and conditions.

Ensure that all work is properly and

professionally supervised.

10 useful tips
when selling
timber:
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For further information on any issues raised in this newsletter, or to access other
enterprise newsletters, please contact your local Teagasc adviser or see www.teagasc.ie. De
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30 years of forestry education
The sun shone for the Teagasc Ballyhaise

College open day on Thursday May 10. It was

held to celebrate 30 years of forestry training

and education at the College. The event was

well attended by a wide cross section of the

industry and attracted many past and

prospective students. There was representation

from environmental agencies, forestry

companies, educational colleges and

community groups with indoor and outdoor

exhibits incorporating the recent RDS Award-

winning community woodland on site. For

further information on the level 5 and 6

forestry courses contact: Teagasc, Ballyhaise

College on +353 49 4338108 or email at:

ballyhaise.college@teagasc.ie.

Forest harvester and forwarder simulator demonstrated
at the open day.

Wood sculptures within the RDS Award-winning
community woodland at Ballyhaise College.

Part of the crowd attending the indoor displays at the
open day.

At the Teagasc stand at the recent Ballyhaise College
open day were (from left): John Kelly, College Principal;
Marianne Lyons, Forestry Lecturer; Kevin O’Connell,
Forestry Lecturer; and, John Casey, Forestry Development
Officer.


